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How a TV Binge Led Litigator Lawrence Kellogg 
Down the Most Successful of Rabbit Holes

by Raychel Lean

As a teenage theater major in 
1970s Illinois, Lawrence A. Kellogg 
didn’t realize he’d make a good 
lawyer until he caught an epic le-
gal drama on the small screen one 
day.

“It was a riveting, must-see 
TV scandal,” Kellogg said. “I got 
sucked in.”

But it wasn’t fiction. Five men 
had broken into the Democratic 
National Committee headquarters 
at Republican President Richard 
Nixon’s request, and a string of 
televised hearings ensued.

Kellogg, who worked nights at 
the time, spent his days enthralled 
by the Watergate scandal, and 
the testimony, espionage, cover-
up and political implications that 
came with it.

“At one point I just realized 
that everybody involved in this 
Congressional hearing, every wit-
ness, everybody questioning, every-
body around was a lawyer,” Kellogg 
said. “And there were some good 
lawyers, there were some bad law-

yers. There were good guys and bad 
guys in this story.”

Kellogg noticed how the lawyers 
could take what seemed like clear 
law, then twist, spin and interpret it 
until it grew into something else.

“When people think of law, they 
think of old law books, things 
written in stone like the Ten 
Commandments on a tablet,” he 
said. “But in reality, it’s society’s 
way of trying to deal with conflict. 
And the laws are living, breathing 
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things, and people are living, 
breathing things.”

From then on, the idea of lawyer-
ing fascinated Kellogg, who’d been 
trained in theatrics. He’d planned on 
being an actor and playwright — ide-
ally, a funny one — but it turned out 
the stage and the courtroom weren’t 
all that different.

“Every trial I’m in is a little dra-
ma or a comedy, where I can be the 
writer, actor, director, producer, up 
to a point,” Kellogg said. “It’s a little 
world that happens for a finite period 
of time.”

Rooting foR aveRage Joe 
and Jane

But the road to law school wasn’t 
a clear shot for Kellogg, the first in 
his family to go to college. He’d mar-
ried at 19, worked full-time and had 
a newborn son to look after.

“It wasn’t expensive in today’s 
world but in my world it was very 
expensive — the thought of mov-
ing to Florida, going through law 
school and to continue to support 
my son and my family,” Kellogg said. 
“There were times when I was like, 
‘All right, I have enough gas to get 
through Wednesday, but I also need 
food for the baby, and what about 
that electric bill?’”

Many long nights, a clerkship, a 
teaching gig, multiple odd jobs and 
a few babies later, Kellogg managed 
to pay his way through Florida State 
University and graduate. One of 
those babies eventually became his 
law partner, Jason Kellogg, after go-
ing to the same law school.

As a parent getting reacquainted 
with his old college, Kellogg had a 
brain wave.

“I decided to create a scholar-
ship for people like me who could’ve 
used it,” he said. “Why? Because that 
school gave me an opportunity that 
really made a big difference in my life 
and in my family.”

FSU’s Kellogg Family Endowed 
Scholarship isn’t an academic schol-
arship. Instead, it gives cash to stu-
dents who need it — whether it’s 
for the electric bill, groceries or gas. 
Often, it’s women with kids returning 
to school after a divorce, or men try-
ing to improve their career prospects 
while supporting a family, Kellogg 
said.

“I just felt like there are plenty of 
scholarships for people who are at 
the top of their class, and plenty for 
the affirmative action,” Kellogg said. 
“I just wanted it for the average Joe 
or Jane who needs some practical 
help while they’re trying to better 
themselves and their families.”

Kellogg — a partner at Levine, 
Kellogg, Lehman, Schneider + 
Grossman in Miami — specializes 
in litigating a variety of civil fields, 
including securities, fraud, employ-
ment law, contracts and class actions.

He’s worked on the Bernie Madoff 
fraud case, stemming from the big-
gest Ponzi scheme in global history, 
recovering a settlement of about $15 
million after filing a class action for 
investors against a Swiss bank.

“The loss was a little more than 
that, but that’s what settlement is, 
and we got their money back fairly 
quickly,” Kellogg said.

all the woRld’s a stage
Kellogg also represented various 

widows of NFL football team owners. 
One of them, involving the Tampa 
Bay Buccaneers, became a huge 
fight, as the owner had cut his wife 
out of his estate plan before he died.

According to Kellogg, that case 
was a huge draw for Tampa media — 
taking precedent over O.J. Simpson’s 
televised civil trial.

“I’m just getting ready the day be-
fore the trial starts and I’m watch-
ing TV, and the news organization 
is conducting a poll on whether my 
client should win the case,” Kellogg 

said. “‘Should she get her money?’ 
and the poll was overwhelming, she 
should get her money.”

In 2018, Kellogg and his son 
brought a class action lawsuit against 
investment management company 
Merrill Lynch over claims it charged 
small businesses fees for retirement 
plans when it shouldn’t have.

His team landed a $25 million 
settlement — almost three times the 
amount of the plaintiff’s losses.

“How do you ever get more than 
100 percent? Because not only was 
it the money they took, it’s what did 
they earn, what did they do with that 
money?” Kellogg said. “They invest-
ed it here and there, and they made 
money on it.”

His practice involves complicated 
cases, but that’s why Kellogg likes 
them.

“You have to be able to take com-
plex subjects and turn them into 
something understandable for the 
common person, who’s serving as a 
juror, or for a judge for that matter,” 
he said.

It comes in handy to be a theater 
major at this point, according to 
Kellogg, who finds he can’t persuade 
anybody to agree with something un-
less he can understand it enough to 
make it entertaining, even humorous.

“Can you imagine if one day you’re 
sitting in class and the next day you 
get a notice to serve on a jury and 
you’re thinking, ‘Oh, maybe it’s a 
murder case,’ and you come in and 
it’s six weeks of financial transac-
tions and professional malpractice 
involving complicated subjects?” he 
said.

Kellogg’s best advice: “Try to make 
sure that you’re watching the jury to 
see if they’ve fallen asleep, and give 
them a break when they need it.”

Raychel Lean reports on South Florida 
litigation for the Daily Business Review. 
Send an email to rlean@alm.com, or fol-
low her on Twitter via @raychellean.

Reprinted with permission from the 25/3/19 edition of the DAILY BUSINESS REVIEW © 2019 ALM Media Properties, LLC. All rights reserved. Further duplication without  
permission is prohibited. Contact: 877-257-3382 reprints@alm.com or visit www.almreprints.com. # 100-03-19-05


